

















Chizuko Tsubouchi Hosted Buyer
Plenustour Japan LLC. - Japan
“This is my rst time attending Indaba, but we are
selling South Africa and other countries in Africa
very well. Indaba is so valuable because there a
so many companies all gathered together. It is
so exciting. | am looking for new suppliers and |
could see so many people. | am looking for a ver
unique experience. Game drive and wildlife are
my speciality because in Japan, we cannot see t
animals and we have to go to the zoo. So, wildlife
very special.”
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Mansi Bhalaria - Hosted Buyer
Travelties - India
“This is my rst time to the Indaba. We have been
selling South Africa for the past decade but |
wanted to explore the neighbouring regions like
Tanzania, Zanzibar, Botswana, Kenya. So, that wj{
the main reason to coming to the Indaba and it ha
been going well. There are some good prospectiv|
hotels, accommodations and safaris. It is quite
helpful and insightful to see what is happening
in the market, what's trending and what are the
rates like.”

Frederick Awuor - Hosted Buyer
Bontel Adventures Limited - Kenya

“At Indaba, | am looking to get into and learn morg
about the Southern part of Africa so that is South
Africa, Botswana, Zimbabwe, Zambia and also
getting to meet new business partners as well. | a
particularly interested in South Africa, Botswana,
Namibia and Zambia.”

Jacoba Overbeek - Hosted Buyer
Reismama - Netherlands
“l am here to learn more from operators and to
meet my existing relations. The Indaba has bee
good. | had a lot of meetings, and they were all
great. | am always looking for new connections,
meeting new hotels | did not know about and
meeting new DMCs for destinations | am not
already working with. South Africa is still quite ne:
to me, so it is the most important one.”

Praise Nyange - Hosted Buyer
Nyange Adventures - Tanzania
“l am here to connect with all the tour operators
across the globe, especially in Africa and here i
South Africa. These past 3 days have been ver
great to connect to so many suppliers, and | would
say that it is the way to go for tourism in Africa.”
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Imy Chua - Hosted buyer
Chan Brothers Travel PTE LTD - Singapore

“This time in Indaba, | am actually looking for
new ideas on what | can do for South Africa
and in Southern Africa. | am also particularly
interested in new places like Uganda, Botswana a
Victoria Falls area.”

Jose Maruilson Costa Filho - Hosted Buyer
Business Factory - Brazil
“I bring a delegation of 20 tour operators from
Brazil and 5 specialised travel media, and we
are enjoying the show to know more about this
product to bring to the Brazilian market and to
bring the sales of them to South Africa. We are
doing this job for South Africa but | think there are
many opportunities. | have the key message that]
that the Brazilians know about South Africa is the
Safaris but | think in Africa, there is so much to
show to the Brazilian market.”

Paulo Sanare Laizer - International Delegate
The African Safari Trails Tanzania Ltd - Tanzania
“My time here has been very beautiful; there has

been a lot of things that | have learned and a lot 0
communication with other buyers. So, it has bee
an amazing time. South Africa itself with all they a
o0 ering intrigues me.”

Ngaya Mboya - Explorer
The African Safari Trails Tanzania Ltd - Tanzania

“We came to South Africa to explore other

di erent companies, and we were so happy when
we met a lot of people and it would be really
interesting to come back again. It is encouraged tq
come back again. People are really helpful and red
charming in explaining the di erent activities and
what they are doing.”
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